
Help Build a Bridge 
to Retirement with Annuities

Annuities are designed for retirement and can help clients address key retirement risks, such as those illustrated above. An investment in a variable annuity is subject to investment risk, 
including possible loss of principal. Guarantees are backed by the claims-paying ability of the issuing insurance company and are not the responsibility of AIG. Annuities are issued by 
American General Life Insurance Company (AGL) except in New York, where they are issued by The United States Life Insurance Company in the City of New York (US Life).

For financial professional use only. Not to be used with the public.

Guaranteed Lifetime Income

“You can give yourself a better quality of life if you have a higher level of confidence that you’re not going to run out of money in retirement. 
That’s the danger of an investment only approach—you’re keeping that longevity risk and market risk on yourself.”1  

– Dr. Wade D. Pfau, PhD, CFA® 
Professor of Retirement Income, The American College of Financial Services



4%—down from 
60% in the 1980s

Percentage of private sector 
workers whose only retirement 

account is a defined benefit 
pension plan6

Nearly 50%
Chance that one member 

of a high-earning 
couple age 65 will live 
longer than 30 years in 

retirement1

47.8 million 
and growing

Number of Americans age 
65+2–many of whom may 

benefit from talking to a 
professional about 

retirement

90% value it 
Percentage of consumers age 
55–75 who see value in having 
guaranteed lifetime income to 
supplement Social Security in 
retirement10

Lifetime Income 
For TWO 
Income that can be generated 
from a single IRA by electing a 
Joint Life annuity income benefit

10,000 
per day

Number of Baby Boomers 
turning 65 every day–
through at least 20304

6 in 10 believe 
Number of consumers age 
55–75 who believe financial 
advisors have a responsibility 
to present products that offer 
guaranteed lifetime income 
as part of a retirement income 
strategy10

5% to 7% 
annually 
Withdrawal rates available at 
age 65 (Single Life) through 
income protection features 
offered in variable, index and 
fixed annuities from American 
General Life Insurance Company

Only 23% 
of Boomers

Believe they have enough 
money to last throughout 

retirement2

Fixed, Variable, 
Index & 
Immediate 
Range of annuity income 
solutions available to help 
address diverse client income 
needs in retirement

30-40% chance
Likelihood that assets will NOT last 
throughout a 30-year retirement 
assuming a 4% annual withdrawal 

rate (inflation-adjusted) from 
a portfolio allocated 60% 

stocks/40% bonds3

Only 2.82%
Today’s estimated “safe” 

annual withdrawal rate for 
sustainable income over a 
30-year retirement from a 

moderate portfolio5

Tax deferral 
Clients enjoy tax-deferred 
growth while they are saving 
for retirement, plus they have 
the benefit of tax-free transfers 
and tax-free rebalancing

70% are 
worried

Percentage of Boomers 
who are worried about 

changes to Social Security 
negatively impacting their 

income2

Contribution 
flexibility 
Clients can put away as much 
as they want for retirement on  
a tax-deferred basis 

Today's Retirement Needs and Challenges

The Annuity Solution–Guaranteed Lifetime Income

The 1st 10 years
Research shows cumulative 

returns during the first 10 years 
of retirement can account for 
80% of the ultimate success 
or failure of a sustainable 

withdrawal strategy 
over 30 years8

$800 billion 
to $4 trillion
Amount by which state 
pension plans may be 

underfunded according 
to new study977¢ for 

every $1 
Reduced amount Social 

Security may be forced to 
pay beginning in 2034, 

unless changes to the 
system are enacted7
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10Greenwald & Associates/CANNEX,“The 3rd Annual Guaranteed Lifetime Income Study”, 3/8/17.

For financial professional use only. Not to be used with the public.



Variable annuities are sold by prospectus only. The prospectus contains the investment objectives, risks, fees, charges, expenses and other information regarding 
the contract and underlying funds, which should be considered carefully before investing. A prospectus may be obtained by calling 1-800-445-7862. Clients 
should read the prospectus carefully before investing.
All contract and optional benefit guarantees, including any fixed account crediting rates or annuity rates, are backed by the claims-paying ability of the issuing insurance company. They are not backed by the 
broker/dealer from which this annuity is purchased.

This material was prepared to support the marketing of annuities issued by American General Life Insurance Company (AGL) and The United States Life Insurance Company in the City of New York (US Life). Please 
keep in mind that AGL, US Life, and their distributors and representatives, cannot provide tax, accounting, or legal advice. Any tax statements in this material are not intended to suggest the avoidance of U.S. 
federal, state or local tax penalties. Such discussions generally are based upon the company’s understanding of current tax rules and interpretations. Tax laws are subject to legislative modification, and while many 
such modifications will have only a prospective application, it is important to recognize that a change could have retroactive effect as well. Clients should seek the advice of an independent tax advisor or attorney 
for more complete information concerning their particular circumstances and tax statements made in this material.

Products and features may vary by state and may not be available in all states. The purchase of an annuity is not required for, and is not a term of, the provision of any banking service or activity.

Annuities are issued by American General Life Insurance Company (AGL) except in New York, where they are issued by The United States Life Insurance Company in the City of New York (US Life). 
Index annuities with GLWBs are not available in New York. Variable annuities are distributed by AIG Capital Services, Inc. (ACS), Member FINRA. AGL, US Life and ACS are members of American 
International Group, Inc. (AIG).

Annuity Solutions from AIG
MORE Income, MORE Choice, MORE Flexibility ®

Not FDIC or NCUA/NCUSIF Insured

May Lose Value • No Bank or Credit Union Guarantee 
Not a Deposit • Not Insured by any Federal Government Agency
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